When an executive condominium is still in its "upcoming launch” stage, it's easy to get distracted by big-ticket
items like the developer name, the address, and the idea of getting an EC within budget. Those matter, but the

site plan is where the day to day reality starts to take shape.

For WYNWOOD GRAND, that early clarity is especially important because the project is being positioned as a
new EC in the Woodlands area, at Woodlands Drive 17, and it is listed as an upcoming launch by City
Developments Limited (CDL). The official CDL listing also shows an estimated 430 units on 99-year leasehold.
If you are trying to picture your future home, the site plan preview becomes your best tool to “translate” a

marketing brochure into a living experience.

Let's go through how to read the WYNWOOD GRAND site plan with practical eyes, what confirmed facts you
can anchor on, and what to verify when you book a WYNWOOD GRAND book appointment, attend a
WYNWOOD GRAND VVIP preview, or view the WYNWOOD GRAND showflat if and when it is opened.

The confirmed basics: where WYNWOOD GRAND sits and what the
site signals

Start with what is already clearly stated in official project information.

CDL's upcoming-launch listing places WYNWOOD GRAND at Woodlands Drive 17, showing estimated 430
units and 99-year leasehold. Separately, CDL's project details for WYNWOOD GRAND say the development is at
the same address, beside Woodlands Healing Garden, and is minutes from Woodlands South MRT. It also
points to nearby amenities such as Causeway Point, Woods Square, Woodlands Health Campus, and

Woodlands Civic Centre, plus the presence of a location map on the project page.

There is also an important timing anchor from HDB's tender records. The Woodlands Drive 17 EC site was
launched for tender on 16 October 2025 and the tender result was announced on 20 January 2026, with the
site awarded to Sim Lian Land and Sim Lian Development for $$484 million. HDB's site details mention a site
area of 26,979.9 sqm, a maximum GFA of 56,658 sqm, a maximum building height of 61m SHD, and a 60-

month completion period from tender acceptance.

That set of facts does not tell you your future unit number, but it does help you reason about scale and
constraints. A site of roughly 27,000 sgm with an allowed maximum height around 61m and a defined
completion timeline usually means multiple blocks, shared facilities, and a layout that has to balance transport

access, residents’ facilities, and constraints like linkways and setbacks.

One more confirmed item worth paying attention to: HDB’s additional conditions document references a
covered linkway connection from Woodlands South MRT Station Exit 5 toward the development. For
buyers, this usually matters more than people expect. A covered linkway can affect how residents move daily,
where pedestrian traffic concentrates, and how likely it is that the immediate area around the site sees heavier

footfall at commuting times.

Why the site plan matters more than many people think

I've seen enough buyers focus on the floor plan, then realize too late that the “best looking” units are not

necessarily the best day-to-day choice. The site plan helps you avoid that.

A typical site plan is not just a bird’s eye sketch. It carries the logic of the project:



* where blocks are positioned relative to roads

* where shared facilities sit

* how vehicle access and drop-off work

* how pedestrian routes connect to nearby transport

* where open spaces and landscaping are placed
Those decisions affect noise, privacy, and convenience in ways you cannot fully capture from a single unit plan.

For example, if a block sits closer to a road, you might still love the interior layout, but the sound environment
can differ by storey and by the side of the unit you choose. If a facility deck or playground sits directly adjacent to
windows, you may get a view that looks “green” but also comes with more activity. If the development's
pedestrian pathways concentrate near certain units, you might experience more casual movement outside your

home.

With WYNWOOD GRAND new condo interest building as the launch approaches, understanding the
WYNWOOD GRAND site plan early lets you shortlist more intelligently, so you do not end up making

compromises you would rather avoid.

Reading the WYNWOOD GRAND site plan like a future resident

Even if the full drawing details are not fully in your hands today, you can still apply a consistent method. When

you get the WYNWOOD GRAND brochure or any preview pack, scan it with these lenses.

1) Block orientation and the “where are you facing?” question

Site plans often show block footprints and their orientation, and sometimes indicate landscape boundaries or

open spaces. Your job is to ask: what does each block face?
In practical terms, you are trying to avoid units where your main living spaces face:

e direct roads or frequent turning points
® areas with heavy foot traffic

® shared courtyards where activities spill closer than you expected

For a Woodlands-area EC, you will also want to consider how the development’s positioning changes the resident
experience. A unit facing a calmer internal garden tends to feel more private than one facing a traffic-heavy

frontage, even if both units are technically “high floor.”

2) Shared facilities location: the difference between “view” and “noise”

Buyers often look for a layout that maximizes greenery or a pleasant outlook. That's understandable. But the site
plan tells you whether that greenery is a quiet pocket or a shared hub.

If a site plan places:

e facilities near the perimeter, you get a sense of space but also higher visibility for other residents and visitors

e facilities closer to building bases, you may trade a more integrated lifestyle for more day-to-day footfall

outside windows

This is where people get surprised. The marketing line might say “wellness spaces” or “resort-style facilities,” but

the site plan reveals which blocks those spaces sit next to.



If you plan to work from home or keep the living room curtains open, proximity matters.

3) Vehicle flow and the drop-off logic

Cars, loading, and service routes are usually shown on site plans. Don't treat them like background details.
The practical concerns are:

* where the main vehicular entrance is relative to your targeted blocks
* whether there is a drop-off point that creates a “waiting area”

* how far you have to walk from the lift lobby to the nearest parking access

Even when a development has parking lots, the daily rhythm is created by walk paths and access points. In an EC
with multiple blocks, the path from your unit to the car park can become part of your routine. A site plan helps

you predict whether that routine will feel smooth or slightly inconvenient.

4) The covered linkway: commuting routes you will actually use

The HDB additional conditions mention a covered linkway connection from Woodlands South MRT Station Exit
5 toward the development. If that linkway aligns with pedestrian routes in the site plan, then certain parts of the

development will naturally see more movement during commuting windows.

This is where judgment comes in. Some buyers prefer to be near convenient routes because it reduces walking

time. Others prefer a quieter distance from concentrated foot traffic.
When you review the WYNWOOD GRAND site plan, look for:

* how the pedestrian network connects from the general site boundary toward that MRT-facing direction
* where you likely enter and exit the development on foot

If your intended unit orientation ends up close to the strongest pedestrian flow, you can still live there

comfortably, but you should go in with your eyes open.

5) Landscaping and open space: usable space versus “pretty space”

Open areas on a site plan can look great while still being less useful than you expected. For example, a large
landscaped area can be visually pleasant but may be positioned away from your block’s natural access points, so
you rarely use it. On the other hand, smaller pockets placed near lift lobbies can turn into practical gathering

spaces.

Since CDL's WYNWOOD GRAND positioning includes being beside Woodlands Healing Garden, there may be
an expectation of calm, green surroundings. The site plan will show you how much of that calm is truly “internal”

versus “external view only.”

A note on the tender reality versus the marketing reality (what to
watch)

One tricky point you should not ignore, even if you are excited about CDL's WYNWOOD GRAND new launch.

HDB's tender result states that the Woodlands Drive 17 EC site was awarded to Sim Lian Land and Sim Lian
Development. Meanwhile, the CDL listing shows WYNWOOD GRAND as an upcoming EC by CDL at the same

address, with the unit estimate and leasehold term shown on CDL's official pages.



How should you handle this as a buyer?

You do not need panic, but you do need clarity. Ask the sales team, or check the official materials you receive
during your WYNWOOD GRAND book appointment, about the project's development and contractual
structure, and whether the tender award relates to the site ownership and how the EC will be delivered in
partnership.

This is the kind of “paper detail” that can matter later if you have questions about timelines, updates, or
documentation. | treat it like checking the fine print on a lease, not because it ruins the purchase, but because it

protects you from misunderstandings.

What “layout early” really means during an EC launch

When people say they want to understand the layout early, they often mean “where are my amenities.” That's

part of it, but | think it also includes timing and planning.

The WYNWOOD GRAND project is tied to a 60-month completion period from tender acceptance (based on
HDB's tender details). That kind of timeline suggests the development is not happening overnight. In real buying
experience, you get the most value from early layout understanding when you can:

® align your unit priorities (privacy, convenience, orientation) before you see the final floor plan options

¢ understand which blocks are likely to be “quiet” versus "busy”

¢ identify trade-offs between a better outlook and a less ideal access location

Even without confirmed unit-specific details, you can still start preparing your shortlist logic.

A practical checklist for your WYNWOOD GRAND site plan preview

When you get your hands on the site plan and the Click for more first set of block arrangements, bring
questions that force clarity. This avoids the common situation where you leave the preview feeling impressed, but

not informed enough to decide confidently.
Here's a compact checklist I'd use for a first viewing, especially for a WYNWOOD GRAND project info session:
1. Which blocks are closest to the internal facilities, and which blocks have more open setback between the

block and shared spaces?

2. Where is the main covered pedestrian linkway direction relative to the blocks, especially from the Woodlands
South MRT Exit 5 side?

3. Which side of each block faces the noisiest road edges, and are there quieter stacks if you prefer a calmer

living room?

4. How is the vehicle entrance and driveway layout arranged, and which blocks have longer walk paths to lift

lobbies?

5. What are the unit types you expect to be most in demand, and why, based on the site plan layout?

If you can get clear answers to these five questions during your WYNWOOD GRAND VVIP preview or showflat
briefing, you will make better use of later WYNWOOD GRAND floor plans releases.

Using the nearby amenities to sanity-check the layout


https://wynwood-grand.sg/

The WYNWOOD GRAND project page highlights that the development is minutes from Woodlands South MRT,
and lists nearby amenities like Causeway Point, Woods Square, Woodlands Health Campus, and Woodlands Civic

Centre.

Those details help you infer daily convenience patterns, which in turn helps you assess the site plan’s internal

logic.
For instance:

¢ |f you expect to commute regularly to the MRT, the pedestrian link and internal walk routes will matter.

® |f you run errands around Causeway Point and Woods Square, how quickly you can reach the main transport

nodes affects your everyday timing.

* |f your routines include Woodlands Health Campus visits for family needs, the “time to get out of the house”

can matter more than a pretty view.

A site plan that places pedestrian convenience within a short internal route tends to reduce friction. You do not
need exact minutes to benefit from that reasoning. You just need to check whether the internal pathways make

sense given the external context.

Pricing, balance units, and the temptation to wait

You might be looking for WYNWOOD GRAND pricing or WYNWOOD GRAND balance units information as
part of your decision. Based on what has been verified so far, official developer materials available in the verified
context do not include pricing, confirmed detailed floor plans, brochure PDFs, showflat appointment details, or a

balance-unit list yet.
So here’s the honest way I'd handle it:

® Use the site plan to narrow down what matters to you, even before you know the exact package.
* Keep your expectations flexible on pricing until the developer releases official figures.

* |f you plan to book early, use your appointment time to confirm what is actually available, not just what is

being hinted.

That way, when the pricing window opens, you are not starting from scratch.

Planning for different buyer types, based on layout logic
Different buyers prioritize different aspects of the site plan.

If you are a working couple who values quick commuting, you will lean toward blocks that align well with the
MRT-facing pedestrian routes, especially if you plan to walk or use short internal transfers often. You might

accept a unit that has slightly less privacy for a more consistent morning routine.

If you have young kids or work from home frequently, you'll likely care more about how close your living spaces
are to internal playgrounds, common areas, and pedestrian flow. In that case, the site plan’s relationship between

block edges and shared spaces becomes the deciding factor.

If you're thinking long-term resale or rental, you'll also want to evaluate how many “pleasant outlook” units are
clustered in the better blocks, and whether those blocks are likely to stay in demand. You still cannot predict the

market, but you can avoid units whose lifestyle trade-offs are harder to live with for most tenants.



What to do next, without rushing

If you are serious about WYNWOOD GRAND new condo options and you want to move efficiently, your best

next step is to treat the upcoming information releases like a sequence.

First, request the materials that clarify block layout. Then, compare the site plan with the floor plan options when

they come out. Finally, once you have pricing and confirmed unit details, revisit your shortlist.

In the meantime, if the developer's enquiry page is available and they indicate they respond on the next working
day, that's a practical route to get updates as they are released. The key is to keep your questions specific,

focused on the site plan, and tied to your own priorities.

If the project is still rolling through marketing phases, you will still benefit from early clarity on the WYNWOOD
GRAND site plan because the layout choices will not change quickly. Your best leverage is being prepared

before everyone else starts comparing units in a rush.

If you want, tell me what matters most to you (quieter living, closer to MRT, privacy, higher floor preference,
family needs), and | can suggest the exact site-plan signals to prioritize when you view the WYNWOOD GRAND

materials at your appointment.



