Yes. In many cases, you can pledge more than one Rolex in a single transaction and borrow against the group’s
combined accepted collateral value. A lender may review each watch separately, then make one offer based on the

models, condition, authenticity, marketability, and terms of the loan.

That can be useful if you need cash without selling watches you want to keep. But “multiple watches” does not
automatically mean a larger loan on better terms. The lender decides what it will accept, how it values each piece,

and how much it is willing to lend against that value.

Picture a Friday night before an auction weekend in Scottsdale. You are considering a bid at an event connected to
Barrett-Jackson or planning a visit to WestWorld of Scottsdale, and you would rather not sell a watch to free up
cash. A Rolex loan might be one option. The tradeoff is straightforward: speed and privacy can be attractive, but a
watch-backed loan usually costs more than conventional bank credit, and your watches are at risk if you do not

repay under the agreement.

How borrowing against several Rolex watches works

A Rolex is often considered a liquid luxury asset because there is an established secondary market for many
models. That does not mean every Rolex sells instantly, or that a lender will offer the same amount a private buyer

might pay. It means there is market activity and pricing information a lender can use when assessing a watch.

With a multi-watch request, the lender typically identifies and evaluates each piece, then considers the total
package. You may receive one loan secured by several watches, or the lender may structure the transaction so

each watch is listed individually as collateral. The paperwork should make clear which pieces secure the debt and

what happens if you repay only part of it.

Commonly reviewed details include:

* Model and reference: The exact reference, configuration, and production details matter. Two watches that

look similar can have different demand and values.

® Condition: Case and bracelet wear, polishing, dial condition, function, and service history can affect the

assessment.



* Originality and completeness: Box, papers, links, receipts, and service records may help establish

provenance or completeness, although they do not guarantee a higher offer.
* Authenticity: The lender needs confidence that each watch and its components are genuine.

* Marketability: Demand, resale time, and price volatility influence how comfortable a lender is accepting a

particular watch.

If one watch is difficult to authenticate, heavily modified, or outside the lender’s preferred categories, it may be
declined even if the others are accepted. Ask whether an excluded watch changes the offer or the terms for the

rest of the group.

What determines the loan amount?

The loan amount is not simply the total of online asking prices. A lender is estimating a practical collateral value
and then offering a portion of that amount. Its estimate may reflect expected resale proceeds, transaction costs,

time to sell, and the risk that the market moves before the loan is repaid.

Publicly tracked global secondary market pricing can help you understand market context. Use it as a reference
point, not as a promise of what a lender will advance. Public data may combine different conditions, configurations,
locations, and transaction types. An asking price is also not the same as a completed sale, and a completed sale is

not necessarily what a lender can net if it needs to liquidate collateral.

Here is the tradeoff. A lender may advance less than a favorable private-sale estimate in exchange for giving you
access to cash without requiring you to sell immediately. The amount also depends on the lender’s policies and the
specific loan structure. Get the offer in writing, including fees and repayment terms, before handing over the

watches.

Factor Why it matters Question to ask Accepted collateral Not every watch or configuration will qualify. Which
exact watches are included in the loan? Valuation basis Market references and lender risk assumptions affect the
offer. How was each watch valued, and what market data was considered? Loan-to-value approach The lender
usually offers less than its assessed collateral value. What is the gross loan amount after any deductions? Fees and
interest The advertised rate may not show the full cost of borrowing. What is the total amount due on my planned
payoff date? Repayment and default terms These determine when collateral could be sold or otherwise forfeited.

What happens if | miss a payment or need an extension?

The authentication and valuation process

Before making a firm offer, a lender generally needs to examine the watches. The authentication and valuation
process may involve reviewing reference and serial details, inspecting the movement and components, assessing
condition, checking for replacement or aftermarket parts, and comparing the watch with relevant market activity.

The exact steps vary by provider and by the watches involved.

Do not rely on a quick photo estimate as a final commitment. Images can help with an initial discussion, but they
may not reveal condition issues, altered components, or details that matter to authentication. Ask what can

change the preliminary estimate once the watches are inspected.

It is also worth clarifying how the watches will be stored and insured while pledged. Ask who has custody, whether
the watches are insured while in the lender’s possession, and what documentation you receive at intake. Keep
copies of your own photographs, serial scottsdale or reference information where appropriate, receipts, and the

signed inventory.


https://www.scottsdale.org/contributor_content/before-barrett-jackson-some-collectors-are-checking-their-wrists/article_cdd3d3c3-a093-485c-933d-3e18a29b2f71.html

Speed and privacy versus the interest-rate tradeoff

A watch-backed loan can be faster and more discreet than finding buyers for several watches one at a time. There
is no need to coordinate multiple listings, negotiate with several buyers, or ship each watch through a separate

sale process. Some borrowers also prefer not to publicize that they are selling personal property.

But speed and privacy are not free benefits. The cost may include interest, origination or handling fees, storage
charges, and other expenses specified in the contract. Rates, fees, approval times, and repayment periods vary by
lender and can change. Do not compare a watch-backed loan with a bank credit line as if they were the same

product: a bank credit line is a borrowing facility based on credit and underwriting, while a luxury asset lending

transaction is secured by specific property.

Before you sign, compare the total payoff—not just a monthly payment or headline rate. Ask for payoff figures at
the dates you realistically expect to repay, such as 30, 60, or 90 days, if the lender can provide them. Confirm
whether interest accrues daily or monthly, whether early repayment is allowed without penalty, and whether an
extension is available. Read the default provisions carefully. If you cannot repay, the lender may have the right to

sell the collateral under the agreement and applicable law.

Planning around auction week in Scottsdale

Auction week can create a real deadline. You may want bidding funds available before a specific sale, or you may
be trying to avoid selling a watch during a rushed week. Start the process before the event if you can.
Authentication, valuation, document review, and transfer of funds all take time, and no provider should be

assumed to fund a loan on your preferred schedule without confirming it.

If you are attending events at or near WestWorld of Scottsdale, or following a Barrett-Jackson sale, build a buffer
into your plan. Ask the lender for a realistic timeline from initial review through final approval and funding. Also
ask what could delay it: missing paperwork, a watch needing additional review, shipping, banking cutoffs, or a

discrepancy found during inspection.

Do not borrow more than the amount you actually need simply because several watches are available as collateral.

A larger loan can mean higher carrying costs and more property exposed to the transaction. If the lender permits



a partial release, find out in advance how much you must repay to get one watch back and whether that changes

the remaining loan terms.

How to prepare before requesting a Rolex loan

1. Make an inventory. List each watch’s model or reference, approximate age, condition, known service history,
and included accessories.

2. Gather records. Collect purchase documents, service receipts, warranty cards, box, extra links, and any prior
authentication paperwork. Do not assume every item is required, but have it available.

3. Set a borrowing target. Decide how much cash you need and when you expect to repay. A clear target

makes it easier to compare offers.

4. Request an itemized review. Ask for the assessment and proposed terms for each watch, not only a single

group total.

5. Compare the full cost. Review interest, fees, storage, insurance, late charges, extension terms, and payoff

calculations.

6. Confirm custody and release terms. Understand how the watches are stored, insured, returned, and

released if you repay early or in stages.

Companies such as Diamond Banc are part of the luxury asset lending market and can be one place to ask about a
watch-backed loan. As with any provider, compare the written offer and contract rather than relying on a verbal
estimate or a general description of services. Verify the current process, timing, costs, and terms directly with the

company.

When a multi-watch loan may—and may not—make sense

Borrowing against multiple Rolex watches may suit you when you need short-term cash, want to retain ownership
if you repay, and have a realistic source and date for repayment. It may also be practical when selling several

watches quickly would be inconvenient or when you value a more private transaction.

It may be a poor fit if repayment depends on uncertain future income, the loan would strain your budget, or you
would be distressed by the possibility of losing the watches. If you have time, compare the loan’s total cost with
the likely net proceeds from selling one watch, selling several, or using another source of credit. A loan preserves

the possibility of getting your watches back; it does not guarantee that outcome.

The bottom line

Yes, you can often borrow against multiple Rolex watches at once. The lender will authenticate and value each
watch, decide which pieces it will accept, and set a loan amount and terms based on the collateral and its own
policies. Publicly tracked global secondary market pricing can inform your research, but it is not a guaranteed loan

value or sale price.

For a Scottsdale borrower planning around auction week, the smart move is to start early, request an itemized
written offer, and calculate the exact payoff before committing. A Rolex loan can free cash while you keep the
option to reclaim your watches—but the speed and privacy come with a price, and the collateral is genuinely on

the line.



